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Secrets Of Closing The Sale:

Zig Ziglar's Secrets of Closing the Sale Zig Ziglar,1985-09-01 Learn the secrets of persuasion and successful
salesmanship from bestselling author Zig Ziglar in this inspirational book Doctors housewives ministers parents teachers
everyone has to sell their ideas and themselves to be successful This guide by America s 1 professional in the art of
persuasion focuses on the most essential part of the sale how to make them say Yes I will Zig Ziglar lets you in on the secrets
of his own sure fire tested methods Over 100 successful closings for every kind of persuasion Over 700 questions that will
open your eyes to new possibilities you may have overlooked How to paint word pictures and use your imagination to get
results Professional tips from America s 100 most successful salespeople Do what millions of Americans have already done
open this book and start learning from Zig Ziglar s Secrets of Closing the Sale Zig Ziglar's Secrets of Closing the Sale Zig
Ziglar,1992 Secrets of Closing the Sale Zig Ziglar,Kevin Harrington,2019-05-21 Full of entertaining stories and real life
illustrations this classic book will give you the strategies you need to become proficient in the art of effective persuasion
including how to project warmth and integrity increase productivity overcome objections and deal respectfully with
challenging prospects This new edition includes fresh opening and closing chapters as well as tips and examples throughout
that illustrate the relevance of these truths in the marketplace today Also includes a foreword written by Tom Ziglar

Summary of Zig Ziglar's Secrets of Closing the Sale Milkyway Media,2021-07-14 Buy now to get the main key ideas from
Zig Ziglar s Secrets of Closing the Sale Do you keep getting ever so close to making a sale before the prospect declines If so
it might benefit you to learn a secret or two about the sales profession In Zig Ziglar s Secrets of Closing the Sale 1985
reissued 2004 you will learn several crucial tricks that will help you get to that close Did you know that one of the main
reasons salespeople don t get their close is because they never actually ask their prospects if they want to buy Ziglar helps
you avoid this and several other common mistakes To be successful not only salespeople but doctors homemakers preachers
parents teachers and everyone else must sell their ideas and abilities This book from a top sales expert focuses on the most
important portion of the sale getting them to say Yes I will Secrets of Closing the Sale Zig Ziglar,2003 Secrets of
Closing the Sale will give you the strategies and guidelines you need to become proficient in the art of effective persuasion It
reveals the keys to establishing dynamic relationships between persuader and tips for reaching the top in any career or
endeavor Publisher quoted inside left flap of book cover Secrets of Closing Sales Charles B. Roth,Roy
Alexander,1997-10-01 The 1 bestseller on the art of closing sales is now fully updated to meet the challenges of today s
competitive new sales environment with 53 case studies drawn from real life The sixth edition features the newest selling
tactics and strategies the latest products and the new salesperson customer relations Among the newer methods covered are
critical path selling group selling and teleconferencing strategic selling consultative selling conceptual selling empathic
selling and key account selling Plus you 1l also discover step by step the secrets of how to Analyze the customer s psyche to



determine your selling strategy Cash in on the callbacks and follow up visits Make more effective use of the telephone Get
great leads from satisfied clients Profit from telemarketing Make sure a closed sale stays closed Highlighted by actual real
world examples that demonstrate these successful strategies and techniques in action Secrets of Closing Sales gives you the
tested tools you need to double or even triple your current income The appeal of this is in the stories and closing lines
collected from master salespeople You 1l be struck by how simple and effective many techniques are Executive Book
Summaries The Perfect Close James Muir,2020 If you want to discover how to close sales using the best practice one
that s non pushy flexible natural easy to learn then read this book Author James Muir shares unique insights on how closing
the sale can be done with a natural non pushy sales strategy that breaks the stigma often associated with professional sales
The latest science shows that old counter productive closing tactics backfire and hold you back In The Perfect Close you will
learn a closing method that is nearly always successful in the 95% range It s zero pressure and involves just two questions It
s a clear simple approach that is flexible enough to use on every kind of sale at every given stage It can be learned in less
than an hour and mastered in a day In The Perfect Close The Secret to Closing Sales you will learn A simple method to
closing that is nearly always successful 95% range Is zero pressure involves just two questions How traditional closing
techniques damage trust what you can do remain on emotionally higher ground How to close more sales in a way that makes
clients feel more educated in control and see you as a facilitator consultant A proven and repeatable process for advancing
sales that can be used in any kind of sale at any given stage How to add continuous momentum advance your sales in a way
that results in more closed business faster closed business A natural way to close that doesn t require that you change your
personality or become someone you re not How to completely eliminate the stress tension that some people feel when it
comes to asking for commitments How to add value on every sales encounterEverything you need to know to advance every
sale to closure The Perfect Close represents the best practice in closing sales today Secrets of Closing the Sale Xavier
Hudson,2021-02-22 Secrets of Closing the Sale The Ultimate Guide on How To Perfectly Close a Sale Discover Effective
Closing Techniques and Secrets That Would Make You a Successful Closer The most important activity associated with sales
is closing Closing is the most visible part of the sales process because the closer is usually considered the king of the
business world The simple reason is that the closer makes money Sales are all about money and any successful businessman
should be able to convince the customer to purchase their product or services so that he can generate income This book will
teach you the most innovative and effective ways of closing a sale You will discover the primary concepts of what a quality
closing is You will learn about the best sales techniques that would generate sales You will discover the effective methods
used by successful closers that helped them generate sales year after year This book will discuss the following topics What is
Closing The Anatomy of a Closer The Set Up How to Close Sales Myths or What NOT To Do Successful closing is not just a
one off affair It is actually a set of repeated processes and strategies that pervade all sales conversations in order to be more



effective If you want to learn more about the art of successful closing scroll up and click add to cart now The Complete
Idiot's Guide to Closing the Sale Keith Rosen MCC,2007-02-06 Traditional and gimmicky closing techniques are dead
Never be scared or reluctant to ask for the sale again and enjoy the confidence and peace of mind in knowing you have a
process that works Tap into Keith Rosen s unique permission based approach to having a selling conversation with your
prospects that fits your style rather than having to pitch and close This book gives you the edge over your competition by
showing you step by step how to get to yes more often by aligning your selling approach with the prospect s preferred buying
process and communication style without any pressure manipulation or confrontation You 1l also get exactly what to say in
any selling situation as well as the dialogue that the world s greatest salespeople use to defuse objections ask for the sale and
close the deal Plus more than 100 case studies templates and scripts you can use with Keith s powerful process driven selling
approach Discover The five steps that make your sales presentations objection proof A step by step system that prevents
cancellations improves client retention and boosts referrals Proven permission based closing strategies that get more
prospects to yes The real reasons for price objections and why dropping your price will lose the sale Three steps to defuse
every objection especially the ones you create Questions you re not asking that turn more prospects into clients Effective
negotiation strategies A proven method to boost your confidence and self esteem permanently Secret of Closing the
Sale Dr Lakdawala,2016-05-09 What is the best way to persuade someone to take action Do our customers clients or patients
believe that we are looking out for their best interests These are just a couple of questions that successful professionals need
to ask every day Full of entertaining stories and real life illustrations Secrets of Closing the Sale will give you the strategies
and guidelines you need to become proficient in the art of effective persuasion You will learn how to project warmth
enthusiasm and integrity effectively use over one hundred creative closes increase productivity and professionalism
overcome the basic reasons people will not buy deal respectfully with challenging prospects Zig Ziglar s principles of success
are easy to understand and apply yet they have a far reaching impact By using his proven methods you will be able to face
your prospects with enthusiasm and confidence In the past 36 years I have read over 100 self help books for salespeople
Most of them are written by theoreticians who have never paid their dues in face to face selling Zig s book excites me
because every idea presented has been tested in the field by Zig or another master salesperson A salesperson who doesn t
own this book is underprivileged D John Hammond American Motivational Association Secrets of Closing Sales Charles
B. Roth,1958 The 100 Best Business Books of All Time Jack Covert,Todd Sattersten,2011-11-01 Thousands of business
books are published every year Here are the best of the best After years of reading evaluating and selling business books
Jack Covert and Todd Sattersten are among the most respected experts on the category Now they have chosen and reviewed
the one hundred best business titles of all time the ones that deliver the biggest payoff for today s busy readers The 100 Best
Business Books of All Time puts each book in context so that readers can quickly find solutions to the problems they face



such as how best to spend The First 90 Days in a new job or how to take their company from Good to Great Many of the
choices are surprising you 1l find reviews of Moneyball and Orbiting the Giant Hairball but not Jack Welch s memoir At the
end of each review Jack and Todd direct readers to other books both inside and outside The 100 Best And sprinkled
throughout are sidebars taking the reader beyond business books suggesting movies novels and even children s books that
offer equally relevant insights This guide will appeal to anyone from entry level to CEO who wants to cut through the clutter
and discover the brilliant books that are truly worth their investment of time and money Secrets of Question-Based
Selling Thomas Freese,2013-11-05 After I sent my team to the Question Based Selling program not only was the feedback
from the training outstanding but we experienced an immediate positive impact in results Jim Cusick vice president of sales
SAP America Inc Following the program even our most experienced salespeople raved saying QBS was the best sales training
they have ever experienced Alan D Rohrer director of sales Hewlett Packard For nearly fifteen years The Secrets of Question
Based Selling has been helping great salespeople live you deliver big results It s commonsense approach has become a
classic must have tool that demonstrates how asking the right questions at the right time accurately identifies your customer
s needs But consumer behavior and sales techniques change as rapidly as technology and there are countless contradictory
sales training programs promising results Knowing where you should turn to for success can be confusing Now fully revised
and updated The Secrets of Question Based Selling provides a step by step easy to follow program that focuses specifically on
sales effectiveness identifying the strategies and techniques that will increase your probability of success How you sell has
become more important than the product With this hands on guide you will learn to Penetrate more accounts Overcome
customer skepticism Establish more credibility sooner Generate more return calls Motivate different types of buyers Develop
more internal champions Close more sales faster And much much more The Manual of How to Cheat on Your Wife Grace
Ann Neff,2002-06 Selling 101 Zig Ziglar,2003-04-01 Here in a short compact and concise format is the basics of how to
persuade more people more effectively more ethically and more often Ziglar draws from his fundamental selling experiences
and shows that while the fundamentals of selling may remain constant sales people must continue learning living and looking
learning from the past without living there living in the present by seizing each vital moment of every single day and looking
to the future with hope optimism and education His tips will not only keep your clients happy and add to your income but will
also teach you ideas and principles that will most importantly add to the quality of your life Content drawn from Ziglar on
Selling Red-Hot Selling Paul S. GOLDNER,2010-06-30 No matter what where and to whom you sell everything you do
fits into one of three phases of the sales process Planning Execution and Closing True red hot sellers know exactly what each
phase encompasses and the rest of us can learn in the time it takes to read this ultra practical book Red Hot Selling presents
a simple start to finish sales process for new sales professionals and veterans alike that shows how to Eliminate the peaks
and valleys in your sales cycle Manage your time for optimum results Ask your customers and prospects the six most




powerful questions Find and penetrate the best accounts Create and deliver dynamic sales presentations and winning
proposals Beat back objections And much more Red Hot Selling also includes the author s powerful three tiered planning
process proprietary tools including the Meeting Management WorksheetTM and the best closing techniques in the business
plus can t miss secrets for distinguishing your product or service in a competitive market Selling may be tough but it s not
complicated With this one of a kind guide you can streamline your job kick start your career and send your earnings sky high
Secrets Of Closing The Sale Clemente Dause,2021-02-11 Learn powerful closing and sales negotiation tactics that
unlock yes and seal the deal Each year sales professionals leave billions of dollars on the table because they are outgunned
outmaneuvered and outplayed by savvy buyers who have been schooled in the art and science of negotiation In this Closing
Sales Book you will discover Meet a smart gal named PAM and learn why finding PAIN AUTHORITY and MONEY will assure
your next high dollar sales deal Find out why adding a Maverick to your sales teams can catapult your sales and bring in
more high dollar deals Discover how companies with small marketing budgets can win million dollar deals Learn how today s
high dollar customer differs from what you may think Understand the latest steps to pursue and close the biggest deals in
your space Learn the six steps you should be taking after closing a high value sale Figure out how to get around the major
obstacles every salesperson will face with high dollar sales deals Discover how the PAM sales process has identified closed
and delivered high value deals with the largest most respected brands on the planet Gain much more knowledge about
finding developing and closing high dollar deals This book will give the strategies tactics techniques skills and human
influence frameworks required to become a powerful and effective sales negotiator 29i - Mastering Your Sales Psyche
Michael Simpson,2011-08-27 Discover the secrets superstar sales professionals use to reach the top In 29i Mastering Your
Sales Psyche Sales training expert Michael Simpson takes you through the 29 essential ingredients you need for sales
success He addresses the ingredients you must master in order to become a top notch Sales Professional while providing
guidance and inspiration throughout each chapter Go beyond sales systems and dig deeper to discover how your psyche is at
the center of your sales success Selling Electronic Media Ed Shane,1999-02-17 Selling is identifying and satisfying
customer needs profitably Profitable for you profitable for them Diane Sutter President and CEO of Shooting Star
Broadcasting owner of KTAB TV Abilene Texas This is the definition of sales used throughout Ed Shane s comprehensive and
timely textbook Selling Electronic Media This new definition reflects the customer orientation of today s marketing
environment as well as the product orientation of selling Today s selling is a win win proposition a win for the seller and a
win for the customer Using interviews with industry leaders and reports of their selling experiences Selling Electronic Media
shares insight and practical advice in the basics of selling prospecting qualifying needs analysis presentations answering
objections closing relationship management Focusing on the merging and converging of electronic media and the need for
branding of media at all levels this highly readable book offers complete coverage of advertising sales for radio television and



cable plus the new and emerging mass communication technologies primarily those generated by the Internet Selling
Electronic Media is enhanced with review highlights and discussion points and illustrated throughout with visuals used by
media outlets to market commercials and their audience reach Students pursuing sales and marketing careers in electronic
media and professionals wishing to reinforce their understanding of the merging and converging media environment will find
what they need in the pages of this book Sales Training for the Smaller Manufacturer Kenneth Lawyer,1954



Decoding Secrets Of Closing The Sale: Revealing the Captivating Potential of Verbal Expression

In a time characterized by interconnectedness and an insatiable thirst for knowledge, the captivating potential of verbal
expression has emerged as a formidable force. Its capability to evoke sentiments, stimulate introspection, and incite profound
transformations is genuinely awe-inspiring. Within the pages of "Secrets Of Closing The Sale," a mesmerizing literary
creation penned by a celebrated wordsmith, readers embark on an enlightening odyssey, unraveling the intricate significance
of language and its enduring impact on our lives. In this appraisal, we shall explore the book is central themes, evaluate its
distinctive writing style, and gauge its pervasive influence on the hearts and minds of its readership.
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Secrets Of Closing The Sale Introduction

In todays digital age, the availability of Secrets Of Closing The Sale books and manuals for download has revolutionized the
way we access information. Gone are the days of physically flipping through pages and carrying heavy textbooks or manuals.
With just a few clicks, we can now access a wealth of knowledge from the comfort of our own homes or on the go. This article
will explore the advantages of Secrets Of Closing The Sale books and manuals for download, along with some popular
platforms that offer these resources. One of the significant advantages of Secrets Of Closing The Sale books and manuals for
download is the cost-saving aspect. Traditional books and manuals can be costly, especially if you need to purchase several of
them for educational or professional purposes. By accessing Secrets Of Closing The Sale versions, you eliminate the need to
spend money on physical copies. This not only saves you money but also reduces the environmental impact associated with
book production and transportation. Furthermore, Secrets Of Closing The Sale books and manuals for download are
incredibly convenient. With just a computer or smartphone and an internet connection, you can access a vast library of
resources on any subject imaginable. Whether youre a student looking for textbooks, a professional seeking industry-specific
manuals, or someone interested in self-improvement, these digital resources provide an efficient and accessible means of
acquiring knowledge. Moreover, PDF books and manuals offer a range of benefits compared to other digital formats. PDF
files are designed to retain their formatting regardless of the device used to open them. This ensures that the content
appears exactly as intended by the author, with no loss of formatting or missing graphics. Additionally, PDF files can be
easily annotated, bookmarked, and searched for specific terms, making them highly practical for studying or referencing.
When it comes to accessing Secrets Of Closing The Sale books and manuals, several platforms offer an extensive collection of
resources. One such platform is Project Gutenberg, a nonprofit organization that provides over 60,000 free eBooks. These
books are primarily in the public domain, meaning they can be freely distributed and downloaded. Project Gutenberg offers a
wide range of classic literature, making it an excellent resource for literature enthusiasts. Another popular platform for
Secrets Of Closing The Sale books and manuals is Open Library. Open Library is an initiative of the Internet Archive, a non-
profit organization dedicated to digitizing cultural artifacts and making them accessible to the public. Open Library hosts
millions of books, including both public domain works and contemporary titles. It also allows users to borrow digital copies of
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certain books for a limited period, similar to a library lending system. Additionally, many universities and educational
institutions have their own digital libraries that provide free access to PDF books and manuals. These libraries often offer
academic texts, research papers, and technical manuals, making them invaluable resources for students and researchers.
Some notable examples include MIT OpenCourseWare, which offers free access to course materials from the Massachusetts
Institute of Technology, and the Digital Public Library of America, which provides a vast collection of digitized books and
historical documents. In conclusion, Secrets Of Closing The Sale books and manuals for download have transformed the way
we access information. They provide a cost-effective and convenient means of acquiring knowledge, offering the ability to
access a vast library of resources at our fingertips. With platforms like Project Gutenberg, Open Library, and various digital
libraries offered by educational institutions, we have access to an ever-expanding collection of books and manuals. Whether
for educational, professional, or personal purposes, these digital resources serve as valuable tools for continuous learning
and self-improvement. So why not take advantage of the vast world of Secrets Of Closing The Sale books and manuals for
download and embark on your journey of knowledge?

FAQs About Secrets Of Closing The Sale Books

How do I know which eBook platform is the best for me? Finding the best eBook platform depends on your reading
preferences and device compatibility. Research different platforms, read user reviews, and explore their features before
making a choice. Are free eBooks of good quality? Yes, many reputable platforms offer high-quality free eBooks, including
classics and public domain works. However, make sure to verify the source to ensure the eBook credibility. Can I read
eBooks without an eReader? Absolutely! Most eBook platforms offer web-based readers or mobile apps that allow you to read
eBooks on your computer, tablet, or smartphone. How do I avoid digital eye strain while reading eBooks? To prevent digital
eye strain, take regular breaks, adjust the font size and background color, and ensure proper lighting while reading eBooks.
What the advantage of interactive eBooks? Interactive eBooks incorporate multimedia elements, quizzes, and activities,
enhancing the reader engagement and providing a more immersive learning experience. Secrets Of Closing The Sale is one
of the best book in our library for free trial. We provide copy of Secrets Of Closing The Sale in digital format, so the
resources that you find are reliable. There are also many Ebooks of related with Secrets Of Closing The Sale. Where to
download Secrets Of Closing The Sale online for free? Are you looking for Secrets Of Closing The Sale PDF? This is definitely
going to save you time and cash in something you should think about.
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Instructor's Resource Manual to Accompany Information ... Instructor's Resource Manual to Accompany Information
Technology for the Health Professions, 3rd Edition [LIllian Burke, Barbara Weill] on Amazon.com. Information Technology for
the Health Profesessions ... Information Technology for the Health Profesessions-Instructor's Resource Manual with Test
Bank and Power Point Lecture CD-ROM ; Publisher. Pearson Prentice Hall. Health Information Technology (Instructor's
Resource Manual) Health Information Technology (Instructor's Resource Manual) - Softcover ; Featured Edition. ISBN 10:
ISBN 13: 9781416023166. Publisher: Saunders, 2007 Component 6: Health Management Information Systems ... ...
Instructors This Instructor Manual is a resource for instructors using this component. ... Resource Center for Health
Information Technology under Contract No. Online Store - My ACHE Price: ; ISBN:9781640551916 ; Number of pages:465 ;
Edition: 9 ; Year published:2021 ; Print date:2020-08-01T00:00:00. Health Information Management & Technology Library
Guide Aug 31, 2023 — Health information technology (health IT) makes it possible for health care providers to better manage
patient care through secure use and ... Health Information Technology and Management - TCC OER ... A free course from
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Carnegie Mellon University that offers an overview of healthcare, health information technology, and health information
management systems. Faculty Resource Manual Shall provide information to the General Faculty regarding activities of the
Faculty Senate. ... Director of Information Technology. Of the four (4) faculty, one ... Health Information Technology | Health
Sciences The Health Information Technology Associate in Science (A.S.) degree at Valencia College is a two-year program
with online courses that prepares you to go ... Workshop manual for Vauxhall Holden Viva HB series ... You are purchasing a
Workshop manual for Vauxhall Holden Viva HB series 1967-1969. Used service manual as shown in the photos. Holden Viva
Factory Workshop Manual 2002-2008 ... Holden Viva was sold in Australia as a rebadged Daewoo Lacetti, this manual covers
the Daewoo Lacetti. ENGINES - Petrol/Gasoline. 1.4L DOHC F14D Vauxhall Viva HB and Holden Torana HB Workshop ...
Vauxhall Viva HB and Holden Torana HB Workshop Manual, 1967-69 ; Publisher. Inter-Europe ; Publication date. October 1,
1970 ; ISBN-10. 0901610178 ; ISBN-13. 978- ... HOLDEN Workshop Repair Manuals Holden Workshop Repair Manuals and
Wiring Diagrams. The same workshop repair and service manuals used by Holden garages worldwide. Download Now!
Holden Viva Repair & Service Manuals (2 PDF's 2 Holden Viva Workshop, Owners, Service and Repair Manuals. Updated -
September 23. We have 2 Holden Viva manuals covering a total of 3 years of production ... Vauxhall Viva HB and Holden
Torana HB Workshop ... Vauxhall Viva HB and Holden Torana HB Workshop Manual, 1967-69 by Russek, Peter - ISBN 10:
0901610178 - ISBN 13: 9780901610171 - Inter-Europe - 1970 ... Holden Viva owner's manual Holden Viva owner's manuals.
Below you can find links to download for free the owner's manual of your Holden Viva. Manuals from 2005 to 2009. New &
Used in holden viva workshop manual in Australia holden viva workshop manual | Find new and used Cars, Vans & Utes for
Sale in Australia. Buy and sell almost anything on Gumtree classifieds. I have a Holden Viva JF 2007 so far diagnosed with
error Feb 23, 2021 — Hi I have a Holden Viva JF 2007 so far diagnosed with error message: P0700 (TCM) Transmission
Control Module. I am looking for a repair manual ... Coming to America (Second Edition) - HarperCollins Publishers Coming
to America (Second Edition) - HarperCollins Publishers Coming to America: A History of... by Daniels, Roger The writing is a
Sociological approach of the Subject of Immigration, It can answer, what ethnic groups, emigrated to America, and more
important, what is their ... Coming to America (Second Edition) - Roger Daniels Coming to America examines the history of
immigration in the United States, from colonial times to modern days. For more than four hundred years, people have ...
Coming to America (Second Edition): A History of ... This is an extremely useful book for anyone who has an interest in the
impact on immigrants upon U.S. history. This book gives capsule histories of most groups ... Coming to America: A History of
Immigration and Ethnicity ... Read 38 reviews from the world's largest community for readers. With a timely new chapter on
immigration in the current age of globalization, a new Preface... A History of Immigration and Ethnicity in American Life
Coming to America: A History of Immigration and Ethnicity in American Life. Roger Daniels. HarperCollins Publishers,
$29.95 (450pp) ISBN 978-0-06-016098-2. a history of immigration and ethnicity in American life | Search ... Coming to
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America : a history of immigration and ethnicity in American life / Roger Daniels. Format: Book; Edition: 2nd ed., 1st
Perennial ed. Published ... A History of Immigration and Ethnicity in American Life ... Coming to America (Second Edition): A
History of Immigration and Ethnicity in American Life - Paperback(Reprint) - Paperback(Reprint) - Related collections and ...
[PDF] Coming to America (Second Edition) by Roger ... Coming to America (Second Edition). A History of Immigration and
Ethnicity in American Life. Roger Daniels. Read this book now. Coming to America (Second Edition) - Roger Daniels Oct 1,

2019 — Former professor Roger Daniels does his utmost to capture the history of immigration to America as accurately as
possible in this definitive ...



